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THE NEEDS TO  ANSWER

ÅHow can local & remote fans visit the stadium in a very and unprecedented interactive way ?

ÅHow can supporters that will make the trip to the stadium will be able to identify access points

and the path to their seatïand the view from it - prior to the match they will attend ?

ÅHow can the club increase its exposure abroad and online traffic  ; while  developing a new 3D 

media that will attract a wide community of fans ?

ÅHow can the club modernize its range of marketing tools to better promote its corporate services ?
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THE EXPECTED BENEFITS

ÅProvide fans with an unprecedented immersive experience that responds to a growing demand for 

digital entertainment

ÅProvide the community with a unique tool to communicate and bring enthusiasm about their Club
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1. CONTEXT | OUR VISION
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We have designed a suite that provides sports clubs and fans with innovative solutions

2. SOLUTION REVIEW | PRODUCT DESCRIPTION
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through


